
The Fundamental

The Factors

The Revolution

The Multiplication

The Success

This is a powerful sales training workshop that will help 
you and your team breakthrough to the next level in your 
business development strategy. 

Your team will be able to discover their personal 
potential, and learn how to communicate and negotiate 
with the right methods. This is one sales training 
workshop not to be missed! 

Our experienced sales training facilitator will give you 
tested and proven principles, insights and more.

EXCEL IN 
THE WORKPLACE 
with practical skills 
to enable you to serve 
your organization.

SALES 
DEVELOPMENT

Explosive
Business

Approach each 
customer with the idea of 

helping him or her to solve 
a problem or achieve a 

goal, not of selling a 
product or service.

– Brian Tracy

5 LEVELS OF BUSINESS DEVELOPMENT



Mid-level management, Business Development 
Managers, Entrepreneurs, Sales Managers and 
Executives.

  Who should attend?

EP-Academy is founded with the aim of helping individuals and organization maximize their 
growth and potential through life-transforming principles and skills. We believe that positive 
attitude and character, accompanied with knowledge and professional skills can truly change a 
person and make a company success.  

“WISDOM” is the essential idea that drives our brand and sums up what we o�er to our customers. 
Believing that everyone has the ability to reach their potential and climb up their ladder of success, 
we are determined to Enable People with the cutting-edge skills and competencies! WISDOM 
consists of our Valuable Courses, Exceptional Training Approach and a Supportive Cloud LMS.

About Us:

  Objectives:
This course will show you how to: 
• Understand the fundamentals of the sales and
  business development process.
• Apply sales training technique and skillset. 
• Discover your strengths and learn how to turn it to  
 a powerful sales weapon.
• Analyze sales successes and failures, and be   
 empowered to the next level. 
• Mind-map and brainstorm to develop sales 
 & marketing strategy.
• Develop a successful business development plan.
  

Sales Training Outline (2 days – 16 hours)

Session 1:Day 1

Day 2

Session 2:

Session 3:

Introduction

5 Levels of Business Development

24 Golden Laws of Sale

Session 4:

Session 5:

E�ective Communication and Negotiating Skills 

Understanding Sales Strategy:
• Prospect management  •  Cool calling technique 

Session 6: Sales Analysis Methodology

Session 7: Building a Successful Business Development Strategy  

Session 8: Plan and Act for Success

Explosive
SALES DEVELOPMENTBusiness Skills
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This course 
shows me that 
Sales isn’t just about 
strategy and skills, 
but also a 
caring heart.

It completely 
changed my mindset 
about doing sales as 

a process! It works 
great for me!

I can see how 
to grow my 

business in detail by 
building the Business 

Development 
strategy plan.

The 5 Levels 
of Business 

Development truly 
helped me to 

understand sales 
as a whole.

This is a very 
practical workshop. 
I can easily apply 
it to my job.

I became 
aware about 
my weakness 
in sales. But the 
workshop showed 
me how to 
improve 
step by step.

What 
Participants 
say: 


